
Capture Every 
Drop of Profit

www.bevinco.com

Bars give up about 20% of annual sales to overpouring, illicit freebies and theft. At Bevinco, our job is to 
eliminate that loss and put it back in your bottom line. We guarantee to increase profits by 10% of alcohol sales and 
reduce shrinkage to 5% or less. 

Our weekly service compares product usage to sales for every ounce of 
liquor, beer and wine dispensed. 

Our reports detail product usage by brand, help in the detection of theft and 
provide insightful consultation to ensure prevention. 

Our service goes far beyond revenue enhancement and inventory control. 
We can help you with recipe standardization, station setup, employee 
retention, training and more. 

“My weekly pour costs have been reduced
by 10 points. This adds thousands of
dollars to my bottom line on a weekly 
basis. The service pays for itself tenfold.”

-Chuck Fata, Owner, Charlie’s Trio, 
Los Angeles, CA (Bevinco & SYSCO customer) 



For more information call: 888.BEVINCO (238-4626) or visit us online at www.bevinco.com
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What Our Clients Learn from Our Reports

           Drop Your Pour Cost 3 Points... Guaranteed!
   Bevinco has developed a unique, computerized process that compares  
                    the units of products dispensed against the units of product recorded as    
                     sold. Any variance found is immediately reported. Using Bevinco’s service
                      you will discover lost profits that have gone unnoticed for years - even if 
                       you think your costs are in-line. We have been able to help our clients
                         increase their profits by an average exceeding 10% of their gross sales 
           while reducing their pour cost by 3 points. 

“Back of the napkin math

suggests that if all 

establishments in America

signed on with Bevinco

they could avoid roughly

$10 billion in annual losses.”

-Newsweek Magazine
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